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A note from

Kate & Patrick

A home isn’t a perfect home because of its dimensions, features, finishes, or even location. 

In our experience, perfection is just the feeling you get when you walk through the front 
door and instantly start envisioning your life unfolding in the space–and, it is subjective.

Finding this is about more than just real estate; it’s about how you live and, ultimately, your 
goals. In order to devote our full attention to understanding your unique needs and life-
style, we limit the number of clients we work with. We understand you are looking for a 
new home, and hope to be the professionals helping you!

It is incredibly fulfilling to know we get to spend our days helping clients turn to a new 
chapter in their lives. That’s why we work so hard not only to find that perfect home, but to 
manage every last detail of the purchase process for you. From negotiating the terms of sale 
to recommending moving companies, we want to make this easy for you.

This guide contains helpful information for home buyers, including an overview of the 
entire purchase process, answers to frequently asked questions, and fact sheets to help us 
better comprehend the property and neighborhood characteristics that matter most to you.  

Once you’ve had the chance to review this information, we’ll meet to go over the entire 
process and get started. We first prepare an in-depth, customized package of homes for 
you to review, highlighting properties the neighborhood and living criteria you provided.

We can’t wait to get started on finding your next dream home.   

Katherine Gray     Patrick Hossack 
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price, you will need to purchase mortgage loan insurance 
that guarantees the debt against default. In most cases this 
will be added to the mortgage loan.

CHECK YOUR CREDIT RATING
Your credit report plays an important role in a mortgage 
approval process, and in determining the interest rate and 
other loan terms that a lender offers you. Before meeting 
with a potential lender, you may wish to confirm your credit 
rating so you have time to resolve any issues.
For more information, contact:

TransUnion Canada at 1-800-663-9980
Equifax Credit Union of Canada at 1-800-465-7166

UNDERSTAND MORTGAGE BASICS
Interest Rates
Mortgage interest rates are fixed, variable or adjustable.

• Fixed: A locked-in rate that will not change for the term 
of the mortgage.

• Variable: Fluctuates pending market conditions, while  
the mortgage payment itself remains unchanged.

• Adjustable: Both the interest rate and the mortgage 
payment change based on the market conditions.

Open or Closed Mortgages
Closed: Cannot be paid off, in whole or in part, before the 
end of its term. This mortgage is a good option if you would 
prefer a fixed monthly payment and wish to be able to 
predict your monthly expenses. However, because there 
are often penalties or restrictive conditions if you pay an 
additional amount, a closed mortgage may be a poor choice 
if you decide to move before the end of the term, or if a 
decrease in interest rates is anticipated.

Open: Flexible! You can typically pay it off in part, or in its 
entirity, at any time without penalty. This may be a good 
option if you plan to sell your home in the near future, or 

ESTABLISH YOUR BUDGET
As a general guideline, total monthly costs for your primary 
home, including mortgage payments, taxes, maintenance 
fees, insurance, interest charges and utilities, should not 
exceed 32% of your gross monthly income.

Many financial advisors also suggest that total monthly 
debt, including mortgage payments, credit card, and car 
payments should not exceed 40% of your gross monthly 
income.

Those purchasing a real estate investment property should 
consult their financial advisor to understand the financial 
and tax-related implications of their purchase.

CONFIRM DOWN PAYMENT
If your downpayment is less than 20% of the total purchase 

Before starting your
home search, it’s important 

to evaluate your financial situation, 
confirm your budget, familiarize 

yourself with mortgage options, and 
secure pre-approval from your lender.

This will help you conduct 
your search with confidence and 

negotiate successfully!
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payment schedule for your unique situation. Many primary 
homeowners aim to pay off their mortgages as quickly 
as possible, which can be achieved with more frequent 
installments. Your mortgage may also be structured to allow 
an increase in payments as cash flow permits, and there 
may be anniversary lump sum payment opportunities each 
year to be applied directly to the principle.

If you are purchasing real estate solely for investment 
purposes, other considerations, such as tax implications, 
come into play. Consult your real estate and financial 
advisor for assistance.

Get Written Pre-Approval
In markets where there is high demand and a low volume 
of the type of home you wish to purchase, written pre-
approval is essential and will give you the competitive edge 
in securing your desired home. For example, in a scenario 
where a seller receives two similar offers, one accompanied 
by a letter that confirms financing pre-approval, and 
another without supporting documents, the former offer is 
frequently considered first.

if you intend to pay off a large portion of your mortgage 
loan. Most lenders allow open mortgages to be converted to 
closed mortgages at any time, though often for a small fee.

UNDERSTAND MORTGAGE BASICS

Amortization
Amortization is the length of time over which the entire 
mortgage debt will be repaid. Many mortgages are 
amortized over 25 years, but longer periods are available. 
The longer the amortization, the lower your scheduled 
monthly mortgage payments, but you pay more interest in 
the long run.

Conventional vs. High-Ratio Mortgages
Conventional: A loan that is equal to, or less than, 80% of 
the lending value of the property. The lending value is the 
property’s purchase price or market value–whichever is 
lower. For a conventional mortgage, downpayment is at 
least 20% of the purchase price or market value.

High-Ratio: If your downpayment is less than 20% of the 
price, you will typically need a high-ratio mortgage and 
mortgage loan insurance (of which CMHC is a major 
provider). Your lender may add the mortgage loan insurance 
premium to your mortgage or ask you to pay it in full upon 
closing.

Mortgage Term
This is the length of time that the conditions of the mortgage 
contract, including interest rate, are fixed to. The term can 
be from six months to ten years. There are generally several 
term options for a mortgage and it’s important to weigh out 
the benefits and costs of each. A longer term (five years, 
for example) may allow you to plan ahead and protect you 
from interest rate increases, but may not offer you enough 
flexibility should interest rates fall.

Optimizing Your Mortgage
Work with your lender to optimize your mortgage 
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 Goals, Needs, and Budget

Prior to meeting with our team, it’s important to clarify your budget, personal property preferences, and any anticipated life stage 
and lifestyle requirements that may impact the purchase of your home.

As a starting point for your consultation, complete the worksheet and then review it with us.

BUDGET RANGE

Target Budget          Maximum Budget

PREFERRED PROPERTY TYPE

   Condo/Apartment        Townhouse  Vacation Home

   Single-Family Home        Multiplex  Other

PROPERTY FEATURES 

   Primary Family Home       Vacation/Secondary Home

   Investment/Revenue       Other

PROPERTY FEATURES

How many bedrooms do you need?

How many bathrooms do you need?

Do you need space for a home office?

What kind of parking facilities do you need? For how many cars?

Do you require air conditioning? If so, what type?

Do you require storage of hobby space?

Do you require garden/outdoor space?

Is a fireplace or swimming pool high on your list?

Do you want special features to save energy, enhance indoor air quality, 
or to reduce environmental impact?

NEED WANT
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LIFESTYLE AND LIFE STAGE

Most people aim to find a home and neighbourhood that will meet their needs for the next five to ten years. We can help you 
assess how your lifestyle and life stage needs may impact the property or neighbourhood that is right for you.

How long do you plan on staying in this home?

Will you need a home that can accommodate different stages of life?

Do you have children or plan to have children?

Do you have teenagers who will be moving away soon?

Do you have family members with special needs?

Are you close to retirement?

Do you have an older relative who might come to live with you?
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Our team will assist you
in assessing the pros and cons

of the home(s) you are interested in, and 
provide insight on recent comparable 

proper! sales, so you have the information 
you need to place an o"er and 

negotiate e"ectively.

Conduct your
        Home Search

a home or property include: location, neighbourhood, views, 
community plan, proximity to amenities, lot attributes, age, 
property size, interior and structural condition, construction 
type, unique features, and the state of the local market.
Review the list of available properties and send us an email 
with the MLS numbers or addresses of those you like.

Most homes prefer, at minimum, overnight notice. 

Some homes are vacant and can be easy to view, and some 
homes are tenanted with specific showing times that must 
be adhered to.

Please ask before taking any photos or videos in/of a home.

HELPFUL TIPS WHEN VIEWING PROPERTIES
• Wear comfortable shoes that are easy to take on and off.

• Depending on how many homes we view at one time, it’s 
important to keep showing times to 30 minutes or less 
to ensure we make our next time slot. If there are one 
or two properties that are top picks, we can plan to do a 
second showing.

• Plan to view homes during daylight hours, as it’s hard to 
view in the dark, and will likely affect the takeaways.

• If you have small children, try to get a babysitter for 
the time you’ll be visiting homes. Many homes are not 
prepared for children and may not be “child friendly.”

Finding and purchasing a home involves the general 
steps outlined in the following section. However, most 
homebuyers and real estate investors have unique financial, 
property, and personal requirements that demand advice 
from a real estate advisor with specialized expertise. These 
include instances when you wish to purchase a:

• Home that is dependent on the sale of another property

• Vacation home

• Canadian property from overseas

• Property located outside of Canada

• Secondary or multiple investment property

• First home

Once we have an understanding of your budget and property 
preferences, you can expect us to provide you with:

AUTOMATIC PROPERTY UPDATES
As soon as a property that meets your desirable home 
criteria is posted on MLS, we’ll send you an email alert 
directing you to that listing.

ADVANCE ACCESS TO EXCLUSIVE PROPERTIES
In some neighbourhoods, homes are sold within days or 
even hours of being listed on the MLS. Others are marketed 
and sold within a real estate company’s network without 
ever being made available to the public. In some cases, we 
may be able to arrange for advance access to properties 
that are represented within their professional networks.

PROPERTY TOURS
We will schedule walk-throughs of properties matching your 
preferences and needs. You may also review properties 
on REALTOR.CA, HOSSACKGRAYREALESTATE.COM, and 
THEAGENCYRE.CA/BC or by visiting open houses. After that, 
contact us to schedule a private tour should there be one 
that matches your needs.

EVALUATION OF OPTIONS
It can be challenging to determine the fair market value of 
a home and to assess whether it is “good value” at its listed 
price, or for your budget. Variables that impact the value of 
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Our team will assist you
in assessing the pros and cons

of the home(s) you are interested in, and 
provide insight on recent comparable 

proper! sales, so you have the information 
you need to place an o"er and 

negotiate e"ectively.

Conduct your
        Home Search

    Submit
      your Offer

It’s important that you sit 
down with your real estate 
professionals or lawyer to 
prepare your offer. Real 
estate laws vary widely from 
region to region, and it’s 
essential that you protect 
your legal interests and 
account for any specific 
contractual contingencies that 
are unique to your area and 
desired property. Some general 
considerations include:

LEGAL AND CONTRACTUAL 
OBLIGATIONS
In Canada, an offer commits you to legal 
and contractual obligations as soon as the 
other party has accepted it. Prior to submitting an 
offer, ensure you are clear on the legal obligations you 
are undertaking, should the offer be accepted.

VALUATION
Prior to writing your offer, Patrick and Kate can provide 
you with information on recent area sales, local market 
information and background on whether there are 
competitive bids, which will help you determine your initial 
offer as well as your target price for this specific home.

BACKGROUND RESEARCH
With some investigation, your associate may also be able to 
assess your seller’s background and objectives for selling, 
which may assist you in crafting a competitive offer.

PROFESSIONAL INSPECTION
Kate and Patrick can advise you as to whether a 
professional inspection should be conducted prior to or 
after submitting your offer. This will depend on the property 
age and type, and whether competitive bids are anticipated. 

TIME FRAME
Ensure that any time frames indicated in your contract are 
realistic, particularly if your offer is still subject to securing 

a mortgage 
loan, a situation 

we advise against 
by ensuring your 

secure pre-approval 
in advance. Increases in 

market activity as well as 
increased vigilance by lenders 

may mean that mortgage approval 
requires more time. Consult your REALTOR® 

at The Agency and lender for more information.

OFFER DETAILS
Your offer is a legally binding document and should be 
prepared by a real estate professional or lawyer. 

The details of an offer typically include:

• your legal name and that of the vendor

• the legal civic address of the property

• the price you are offering to pay, inclusions (items in 
or around the home that you think are included in the 
sale should be specifically stated in your offer, such 
as appliances, lighting fixtures or window coverings)

• amount of your deposit

• dates you take legal and physical possession

• legal “subjects” or “conditions” upon which the 
contract becomes final (such as satisfactory home 
inspection report or financing approval)

• the date the offer expires
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PREPARATION
After submitting an offer, you should be prepared to 
negotiate, not just on the initial price, but on all key factors 
impacting the sale of the home including deposit, inclusions, 
dates for completion and possession and deadlines for 
subject removals. Ensure you know your budget and 
requirements prior to submitting your offer so you don’t 
commit to additional costs in the heat of the process.

MULTIPLE OFFERS
In high-demand, low-inventory areas, you may find yourself 
bidding against other buyers. Some sellers in high-demand 
niche markets may also intentionally list their home at a 
low price hoping to stimulate multiple offers. This doesn’t 
necessarily mean that the price will bid up significantly 
over the asking price, but it does mean that due diligence is 
required on your part and the part of your real estate team 
to ensure the offer you submit is strategic, competitive and 
reflective of what you are ultimately willing to pay for the 
property.

Whether you are anticipating competition or not, you should 
be pre-approved for your mortgage prior to your home 
search and well in advance of writing an offer. In a multiple 
offer situation, this will impact your ability to negotiate 
successfully, particularly if others making an offer are 
already pre-approved. It also lets you know the maximum 
you can afford in what may be a stressful situation.

POTENTIAL RESPONSES
You can expect one of three responses to your offer:

1. Accepted as is: the deal is complete and once signed by 
the seller, the offer becomes a binding legal contract.

2. Counter offer: the seller may make changes to your 
offer, such as adjustments to the price, closing date or 
conditions. You may accept the counter offer and close 
the deal by signing the document. Or, you may make 
another counter offer back to the seller.

3. Rejection of the offer: the seller may choose to reject 
the offer and the sale will not go through.
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       the Deal

The closing
or completion day 
is the day you take 
legal possession of 
your new property.

OFFER ACCEPTANCE
Once both parties come to an agreement, negotiations 
conclude and you move on to the next steps in the buying 
process. You will have a set period of time in which to 
satisfy the legal conditions (“subjects”) agreed to in your 
contract, such as completing a satisfactory home inspection 
report, or securing financing. Only after your subjects/
conditions are removed do you have a legally binding 
document. 

PREPARATION
As this day nears, your team and the lender will monitor 
the progress of your transaction to ensure there are no last 
minute issues that need to be dealt with.

Before closing day, remember to arrange home insurance 
as the lawyer will need a copy of the insurance before 
proceeding with the closing.

COMPLETION (CLOSING) DAY
On completion day itself, legal property ownership is 
transferred to your name. The mortgage amount is provided 
to your lawyer or notary by your lender and you will receive 
a Statement of Adjustments with costs payable, including: 
balance of owing fees, property transfer taxes and other 
completion costs. Your lawyer or notary will pay the seller, 
complete the necessary documents and register your home 
at the Land Titles Office in your name.

On your closing day, your lender provides the mortgage 
money to your lawyer/notary as well as remaining closing 
costs. Your lawyer/notary pays the vendor, registers the 
home in your name and provides you the deed to your new 
home.
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WHAT IS A CONDITION OR SUBJECT?
A condition is a term in a contract that has an expiration 
attached to it. Without the condition being removed before 
the expiration, the contract falls apart. In the Contract of 
Purchase and Sale, some standard conditions are built-in, 
but we also have a series of conditions and clauses that can 
be added in if needed as each sale can be unique.

WHAT IS A DEPOSIT?
Part of your down payment, it is normally collected by your 
REALTOR®, to be held by their brokerage in a trust account 
until the closing date of your purchase.

WHAT IF I NEED TO SELL MY HOUSE IN ORDER TO BUY 
ANOTHER HOUSE?
This can look different for each person. I would recommend 
talking to your REALTOR® as well as a trusted Mortgage 
broker to make a plan that works for you.

CAN YOU HELP ME FIND NEW CONSTRUCTION HOMES?
Yes! We can work with most builders and get you the 
information you’ll need to make a decision. We’ll accompany 
you for your first visit on-site with the builder. You’ll get 
assistance from both sides at no additional cost.

HOW DOES “FOR SALE BY OWNER” (FSBO) WORK?
Homeowners who try to sell without agent representation 
are usually hoping to save the commission. If you see one, 
and want the advantage of our services, let us contact the 
owner on your behalf and make an appointment. Most of the 
time, a homeowner will work with agents because they are 
introducing a potential buyer for the property (even though 
it isn’t listed).

ONCE MY OFFER IS ACCEPTED, WHAT SHOULD I DO?
Celebrate, and focus on moving into your new home! You’ll 
want to schedule your move, pack your belongings, and 
notify businesses and governing bodies of your address 
change. In this guide, we have put together a simple 
“moving checklist” to act as a guide during this next step.
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  Checklist

New telephone number:

New address:

Before moving out, contact the 
following companies and service providers. 

#is should help to make your 
transition as seamless as possible.

UTILITIES

 Electric
 Telephone
 Water
 Cable
 Gas

PROFESSIONAL SERVICES

 Broker
 Accountant
 Doctor
 Dentist
 Lawyer

GOVERNMENT

 Canada Revenue Agency
 Post Offices
 Schools
 Libraries
 Veterans Administration

CLUBS

 Health/Fitness
 Country

INSURANCE COMPANIES

 Accidental
 Auto
 Health
 Home
 Life
 Renters 

BUSINESS ACCOUNTS

 Banks
 Cellular Phones
 Department Stores
 Finance/Credit Companies

SUBSCRIPTIONS

 Magazines
 Newspapers

MISCELLANEOUS

 Business Associates
 Houses of worship
 Drugstore
 Dry cleaners
 Hairstylists
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  Costs

MORTGAGE APPLICATION
Lenders  may charge a mortgage application fee, which will 
vary depending on the lending institution.

MORTGAGE INSURANCE
The federal government requires high-ratio mortgages 
with less than 20% downpayment to be insured against 
default. The cost ranges between 0.60 to 2.85 percent of the 
mortgage amount, which is added to the mortgage principal.

APPRAISAL FEES
Before your lender approves your mortgage, you may be 
required to have the property appraised. Sometimes your 
lender will cover this cost. If not, you’re responsible, and the  
fees range from $300 - $450 plus GST.

LAND SURVEY FEES
Lenders may require a survey of the property. The fee 
ranges and is typically $500 plus GST.

HOME INSPECTION FEES
A home inspection is a report on the condition of the home 
and includes structural and moisture problems, as well as 
electrical, plumbing, roofing, and insulation. The fees range, 
and are typically $500 - $900 depending on the size of the 
home and the complexity of the inspection. Some inspectors 
also charge an additional fee for an older home, or a home 
with a secondary suite, a crawlspace, or a laneway home.

GOODS & SERVICES TAX (GST)
It is best to get tax advice when it comes to buying newly 
built homes and/or vacation rental properties, as each 
transaction is different. The GST taxed, and any potential 
rebates, may differ depending on the type of property!

PROVINCIAL SALES TAX (PST)
PST is generally not payable on services, except for on legal 
and notary fees (for which both GST and PST are).
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Foreign buyers effective 
February 21, 2018 the foreign buyers’ 
tax was increased from 15% to 20%. 

It’s reach has also been extended outside 
of the Greater Vancouver Regional District, 

to include the Capital Regional District, 
Fraser Valley, Central Okanagan 
and Nanaimo Regional District.

Tax 
Updates

HOME INSURANCE
Lenders typically require homebuyers with a mortgage to 
buy home insurance. The insurance should be effective on 
the earlier of either the completion date, or the date that the 
balance of funds is placed in trust.

LEGAL OR NOTARY PUBLIC FEES
Buyers typically hire a lawyer or notary to assist with 
drafting documents and ensurine the title of the home is 
properly transferred. Likely fees include:

• Title search for a property, this costs up to $12

• Land Title registration fee, which is about $75

For more information about land titles, visit the Land Title 
and Survey Authority of BC.

MOVING FEES
Moving fees vary depending on the distance moved and 
whether professional movers do all the packing. Rates vary.

LOCKS
New owners should always have door locks rekeyed. Cost 
will depend on whether the locks are standard or electronic.

PROPERTY TRANSFER TAX
Homebuyers in BC pay a provincial Property Transfer Tax 
(PTT) when they buy a home. The tax is charged at a rate of 
1% on the first $200,000 of the purchase price, 2% up to and 
including $2 million, and 3% where the price sits between $2 
and $3 million. When priced above $3 million, a further 2% is 
due on the remainder.

Qualifying first-time home buyers may be exempt if the 
purchase price of their home sits at $500,000 or less. 
Proportional exemptions exist for homes priced between 
$500,000 and $525,000, above which there is no rebate.

Qualifying buyers of newly-built homes may be exempt if 
the purchase price of their home sits at $750,000 or less. 
Proportional exemptions exist for homes priced between 
$750,000 and $800,000, above which there is no rebate.

ADJUSTMENTS
Depending on the “Contract of Purchase and Sale”, a 
homebuyer will likely be required to reimburse the seller 
for prepaid property taxes if all parties agree to extend the 
time you remain in the home. Lenders may also require their 
buyer to add property tax installments to monthly mortgage 
payments. We suggest seeing a lawyer for more details.

UTILITY BILLS & HOOKUPS
A  buyer is typically required to reimburse the seller for 
any prepayments for municipal sewer and water fees. There 
will be fees for hydro, gas, water, sewer, cable, and phone 
connections when you move into your new home.

RENT AND SECURITY DEPOSITS
If there is a secondary suite, or a laneway rental, and 
tenancy is to continue, you’ll have to transfer the secuirty 
deposit with accrued interest to the buyer because they’ll be 
responsible for reimbursement when the tenant leaves.

MORTGAGE LIFE INSURANCE
If/when an owner dies, this type of insurance pays off the 
balance owing on their mortgage.
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  Information

BC HYDRO
1.800.224.9376
bchydro.com

If you’re a residential customer, and if you haven’t already, 
sign up online (app.bchydro.com) for MyHydro. If you have 
an existing BC Hydro account, link them to manage it online.

You will need the following:

• Your move-in and move-out dates for each address

• Your new address

• Government Identification

•  Driver’s license number

•  BC identification number

•  Passport number

• Phone number so they can reach you

There is a $12.40 + GST charge for all new accounts and 
moves. This charge will appear on your first BC Hydro bill 
after you move. Accounts may require a security deposit.

FORTIS GAS
1.888.224.2710
fortisbc.com

Ensure your request is submitted at least 2 business days 
in advance of your move. You will need the account holders 
birthdate and one of the following pieces of identification:

• Driver’s License number

• BC Identification number

• Passport number

SHAW COMMUNICATIONS
1.800.512.2862
shaw.ca/moving

Tell Shaw if anything’s changing. If you’re moving to a 
bigger house or need to add services, give them a heads-up. 
In many cases, you’ll be eligible for a great offer.

Tip: Don’t forget your Shaw equipment

• TV boxes such as your Shaw Gateway Whole Home 
HDPVR may be hiding in your electrical room or 
basement

• Internet and phone modems may be out of sight in a 
drawer, cabinet or closet

Tip: Label your Shaw equipment

• Place labels on cable cords so you’ll remember where 
they go

• Coil cables in labelled ziploc bags and tape them to 
corresponding equipment

TELUS
1.866.558.2273
telus.com

Call at least 2 weeks before your moving day and choose 
your preferred installation date.

You can call during these times:

• Monday to Friday 7:30am - 10pm (MST)

• Saturday to Sunday 9am - 9pm (MST)
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Note: In most cases they offer a 2 hour appointment window 
so you don’t spend your day waiting, but have the following 
information ready:

• Telus account number (also have your account PIN 
and the last 3 digits of your driver’s license or social 
insurance number, or your account PIN and date of 
birth)

• Contact number during your move

• Full address of where you’re moving from and to. For 
rural addresses, please supply the rural civic or legal 
land description and/or the lot block and plan

• Preferred disconnection and connection dates

ALPINE WASTE MANAGEMENT
250.474.5145
alpinerecycling.ca

CRD WATER
250.474.9600

Residents or industries moving into or out of one of a CRD 
Integrated Water Service Areas should contact the Utility 
Billing Division to setup or change a water service account.

When speaking with CRD, advise them of your name, 
telephone number and date of move.

Contact the Utility Billing Division as follows:

Telephone: 250.474.9600

Toll Free: 1.844.815.6132 (ask to speak to Water Billing Staff)

In person: 479 Island Highway (on Old Island Highway, close 
to 6 Mile Road)

CANADA POST
1.866.607.6301
canadapost.ca/mailforward

UPDATE YOUR ADDRESS
addresschange.gov.bc.ca



A little about

Kate & Patrick

Our relationship is based on 30 years of being each other’s strongest support systems, and 
we are grateful that we can transfer this relationship into a business we’re very passionate 
about.

With our combined experience and knowledge base, we are confident we can satisfy any 
client’s needs above and beyond what they would expect from a typical real estate experi-
ence. Our strengths and weaknesses balance each other well, and translate into teamwork 
that can reach all the corners of a real estate transaction.

When Kate first moved to Victoria, and fell in love with the city, she began lightly harass-
ing Patrick to move here too. Having taken the lead on most of the moves they have made, 
Kate... and Patrick has never been far behind in doing the same. Whether it be attending 
university in Nova Scotia, moving to Toronto for their first jobs out of school, or coming 
back to the west coast where they grew up. 

Indeed, Patrick moved to Victoria in 2018 and avidly considers it the best move he’s made. 
Both ended up putting down roots in Victoria and plan to continue building both their fam-
ilies, and the business, amid the real estate community here.

Reach out to either of us today, and we’ll get you moving too.

KATE GRAY  |  250 516 4563

PATRICK HOSSACK  |  778 535 7972
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